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How to use Vizient Supply Analytics for benchmarking. 
 
 
 

 Role: Supply Chain Buyer Staff Frequency: As Needed 
 

• Go to Supply Analytics in Vizient to check benchmarking (PCI) to determine if UK price 
is competitive and appropriate 
 

• Select “Supply Analytics” from the Applications icon in the top right 

 
 

• Go to “Product Benchmarking” in the top left 
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• Click the drop down under “Catalog Number” and search the first item# 

 
 

**You will receive either one result, multiple results, or no results 
**The below example returned multiple results 
 

• Click on the box next to the item to select and show PCI results 
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**This also returned multiple results, ensure you’re looking at the correct line/data 
 

 
 

• Use the scroll bar on the bottom to slide right and find the price that matches our price 
 

**The corresponding “PP” column above is the PCI information 
**This is UK’s placement in supplier pricing compared to other facilities 
**The below data is not beneficial as price appears the same across the board, PCI is “N/A” 
 

 
 

**Below is a good example of how pricing changes per PCI column 
**We prefer to be within the 35th Percentile when able 
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**A higher price typically corresponds to lower spend in the market with that supplier, check 
this 

• Go to PSC Dashboard to check category spend 
 

 
 

• At the top, filter the facility to the correct facility you wish to view 
 

 
 

• Scroll down to Product Spend Category and filter to the correct category you wish to view 

**The data/charts will filter to reflect the selected category 
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**From here, you can see how much market share the facility gives to each supplier within 
the category 
 

 
 

**If you scroll back down to Product Spend Category, you can break down the category into 
different commodities to see what product lines you could work for potential savings 
 

 
 

• Input the PCI information on Attachment A for each item and the UK requested price you 
would like to negotiate 

**If our PCI is above 35%, ask the rep how we can get lower pricing like other facilities 
 


